Abstract: Simulated Clients in PREP

[bookmark: _GoBack]Short overview of the PREP (spiral learning TELL>SHOW>PRACTICE>PERFORM>REFLECT>
DEMONSTRATE)

Introduction to the use of simulated clients throughout the 4 phases

• Phase 1: Foundation Modules LSIA Multimedia—watching real lawyers interview simulated
clients (good/bad) and showing excerpts of the sim client feedback

• Phase 2: Foundation Workshops Students introduced to Assessment Criteria / Rubrics — we
will share the competency slides form orientation — and will assess the lawyers and large
group discussion of their feedback

• Phase 3: Virtual Firm Business Law Client interview; Family Law Client Interview with Bongo
(perhaps showing a couple of the Calgary pilot client interviews, feedback; and discuss the
technology (Bongo)

• Phase 4: Capstone In person simulated client interviews / assessment, PRACTICE REFLECT, IMPROVE DEMONSTRATE
